Home Buying Preparation Checklist

Plan out Your Timeframe

» Understand your buying timeframe and be conservative in tight supply markets.
« Consider upcoming life events and whether the property is PPOR or investment.
* Typical full process ranges from 10 to 26+ weeks including settlement.

Assess Your Financial Position

* Review income, expenses, commitments, debts, and credit score.
* Determine borrowing power and deposit/savings position.

* Use online calculators (banks first; also Canstar or Finder).

Define Your Property Needs and Wants

Needs:

* Size: required bedrooms/bathrooms.

* Location: commute, suburb, amenities, schools, hospitals, transport.
» Type of home: house, townhouse, apartment, etc.

* Specific requirements: accessibility, home office, multim dwelling.
 Budget: realistic limits defined by financial capacity.

Wants:

* Aesthetic preferences: kitchen style, orientation, flooring.

» Qutdoor space: garden, patio, balcony.

« Additional rooms: guest room, gym, garage, powder room.
* Luxury features: pool, theatre room.

» Community amenities: gym, pool, clubhouse.

Get Mortgage Prem Approval
» Obtain prem approval before searching.
» Clarifies your purchase range and signals seriousness to agents/sellers.

Do Your Own Market Research
» Review listings, recent sales, and suburb market trends.
* Build general market knowledge before relying solely on professionals.

Identify Potential Suburbs

* Consider lifestyle preferences: urban, suburban, rural.

 Evaluate commute and transport options.

» Review proximity to essentials: supermarkets, schools, healthcare.
» Understand the character and feel of each neighbourhood.

Understand the Role of a Residential Buyer’'s Agent
» Research typical services and benefits a buyer's agent provides.
» Understand how they streamline property searching and negotiation.

Prepare a List of Questions for Buyer’s Agents
» Ask about experience, area knowledge, communication, fees.
* Verify licensing and check references or online reviews.



Decide on Your Level of Service

* Full Service: Endmtom end property search, analysis, negotiation, inspections.
« Evaluation & Negotiation: You find the property; agent evaluates & negotiates.
* Auction Representation: Agent bids at auction on your behalf.

* Select the service type aligned with your experience, time, and confidence.



